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Application Form for Dealership
In order to become a PROTECT sole distributor, this application form must be filled in. 

Please help us by completing all sections carefully and thoroughly. The more information you supply us with, the more accurately PROTECT can assess your company’s ability to meet our criteria. 

The completion of this application form places no continuing obligation on either PROTECT or the applicant. 

The information in this application form will be held in the strictest of confidence. 
The application form must be filled in in English.
If necessary, please attach additional documents.
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	 APPLICATION FORM FOR DEALERSHIP 
PROTECT A/S

	Name of company
	

	Address
	

	City + Postal code
	

	Country
	

	Contact person
	

	E-mail address
	

	Website
	

	VAT no.
	

	1. Company history - founded/owners/status today etc.:

	2. Are you applying for territory outside your country, if yes please state:



	3. How do you cover your country geographically (local dealers, own offices, agents etc.) and where are you located?




	APPLICATION FORM FOR DEALERSHIP

PROTECT A/S

	4. Which human resources are you dedicating to market PROTECT (especially sales & technical staff):



	5. What is your line of business and what is your product range: 



	6. Who are your customers? 



	7. State your key accounts:



	8. Company turnover in Euro 2008, 2009 and 2010: 


	9. Describe your experience in the security sector:



	10. How many alarm installers are there in your country?


	11. Who are your 4 main competitors, please list websites?

1.

2.

3.

4.
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	12. Are there other fog protection systems being sold in your country? If yes, which ones?



	13. Percentage of private homes having an alarm system installed in your country? 



	14. Percentage of companies having an alarm system installed in your country? 


	15. What makes your country an interesting market for PROTECT?



	16. What makes your company the right partner for PROTECT in your country?



	17. What are your sales expectations for PROTECT units if you become our dealer/distributor?
2011 Units __________ 

2012 Units __________

2013 Units __________

Comments:



Business Plan
After completing the application form, we would like you to write a mini business plan.
 
Why? 
First of all, we believe that anybody who is going into business needs a business plan.

Secondly, because anybody beginning or extending a venture that will consume significant resources of money, energy and time, and that is expected to return a profit, should take the time to draft a plan.

12th of August 2011

